Solar Cold Email Templates
Six solar cold email templates for residential and commercial prospecting: a savings hook, an incentive angle, a free assessment CTA, a neighbor social-proof note, and a follow-up.
Savings hook
When to use: Send it as a first touch to a homeowner who has never looked into solar.
Subject
Your power bill in [area]
Email
Hi [first name],
Straight to it: homeowners in [area] are watching their power bills climb every year, and a lot of them could cut that cost noticeably without changing a single habit.
That is really all solar is from where you sit. Not a science project or a lifestyle change -- just swapping a bill that only ever goes up for one that is lower and more predictable. Many households in your area are seeing something in the range of [saving], and the roof does the work quietly in the background.
I am not going to bury you in panel specs and jargon; that is my job to handle, not yours to learn.
If you are even a little curious what your own roof and bill would look like, reply and I will put together a simple estimate for your address. No cost, and no salesperson on your doorstep unless you ask.
Best,
[your name], [company]
Incentive angle
When to use: Send it when an incentive or credit is available and worth acting on soon.
Subject
An incentive worth knowing about
Email
Hi [first name],
There is a real reason to look at solar this year specifically, and I would rather you hear it from me than miss it: [incentive] is available right now to homeowners in [area], and it changes the math meaningfully.
I want to be careful not to oversell this, because solar emails have a bad habit of doing that. So plainly: incentives like this are not permanent, they get trimmed or phased out over time, and the version available today tends to be the best one you will see. That is not a scare tactic, it is just how these programs usually go.
What it means for you is that the payback period on a system is shorter now than it is likely to be later.
If you want to see what the incentive is actually worth on your specific home, reply and I will run the numbers. No obligation and no pressure.
Best,
[your name], [company]
Free assessment CTA
When to use: Send it when a homeowner might be interested but is not ready to commit.
Subject
A free look at your roof's potential
Email
Hi [first name],
Most homeowners in [area] put off looking into solar because they assume step one is a pushy in-home sales pitch. It does not have to be, so let me offer the opposite.
I would like to put together a free assessment for your home. Using your address and your rough energy use, I can show you how much of your roof is usable, what a system would produce, and what it would likely save you -- all before anyone sets foot on your property.
To be clear about what this is not: it is not a sales visit in disguise, and it is not a commitment to buy anything. It is information you get to keep whether or not you ever go solar.
If that sounds fair, reply with your address and I will get started. You will end up better informed either way, and that is genuinely the goal here.
Best,
[your name], [company]
Commercial solar angle
When to use: Send it to a business with a large roof or high daytime energy use.
Subject
Cutting energy cost at [business]
Email
Hi [first name],
I will speak to the P and L rather than the planet, because for a business decision that is what actually matters.
Companies with a large roof or heavy daytime energy use -- which describes [business] -- are often carrying an operating cost they have simply accepted as fixed. Commercial solar turns a chunk of that into a predictable, lower cost you control, and the available incentives and depreciation can make the payback shorter than most owners expect. Businesses in your position are seeing something like [saving] over the life of a system.
I am not going to lead with environmental talking points. If those matter to you, great, but the case here stands on cost alone.
If it is worth a look, reply and I will put together a rough model for [business] using your roof and your usage, so you can see the numbers before committing to anything.
Best,
[your name], [company]
Neighbor social-proof note
When to use: Send it when you have real installs in the prospect's neighborhood or area.
Subject
Solar is showing up around [area]
Email
Hi [first name],
You may have noticed more panels going up on roofs around [area] lately. That is not a coincidence, and it is the reason I am reaching out to you specifically rather than blasting a whole zip code.
Homes near you are a genuinely useful signal, because they share your weather, your utility, and roughly your rates. When a system works well a few streets over, it is a far better predictor for your house than any national average I could quote you.
I want to be honest about what I am claiming: I am not saying everyone is doing it or that you are missing out. I am saying there is real, local evidence that solar performs on homes like yours, which takes a lot of the guesswork out.
If you would like, reply and I will show you what comparable homes in [area] are producing and saving, and what your own roof would likely do. No obligation at all.
Best,
[your name], [company]
Follow-up and close
When to use: Send it as the last message after two or three unanswered notes.
Subject
I will leave it here
Email
Hi [first name],
I have reached out a couple of times about solar for your home in [area] and have not heard back, so I will make this the last note rather than keep filling your inbox.
No hard feelings at all. A quiet reply usually just means the timing is off, the roof is not front of mind, or my emails landed during a busy stretch. Every one of those is completely reasonable, and I am not going to invent a disappearing deal to rush you.
So here is where I will leave it. Whenever your power bill climbs enough to make you curious, or you simply want to know the numbers, reply to this thread and I will run a fresh estimate for your address, no starting over.
And if solar is just not for you, a one-word no closes it out cleanly for both of us. Either way, thank you for reading, and I hope the bills stay kind.
Best,
[your name], [company]
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