LinkedIn Connection Request Message Templates
Personalized LinkedIn connection request message templates for meetings, cold outreach, recruiting, alumni, mutuals, and content.
After a meeting or event
When to use: Send it within a day or two while the meeting is still fresh.
Primary request
Hi [first name], really enjoyed chatting at [event name], especially your take on [topic]. Would love to stay connected here and keep the conversation going.
Shorter alternate
Hi [first name], great meeting you at [event name]. Sending the connection I promised, looking forward to keeping in touch, [your name].
Warmer alternate
[first name], it was a genuine pleasure meeting you at [event name]. Your thoughts on [topic] stuck with me, so I wanted to connect before we both got buried in our inboxes again.
Personalize
Reference one specific thing they said so the note could only have been written to them, and never to anyone else in the room.
Why it works
Because you met in person, the request feels expected rather than random, and mentioning [topic] proves you actually listened instead of collecting contacts. Keep it short, keep it human, and leave the selling for later once the relationship is real.
Cold prospect
When to use: Send it after you have actually read their profile and recent activity.
Primary request
Hi [first name], I have been following what [company] is doing and [observation] really caught my attention. Would love to connect and follow your work more closely.
Shorter alternate
[first name], genuinely impressed by [observation] over at [company]. Connecting here so I can keep learning from what your team shares.
Curiosity alternate
Hi [first name], we seem to care about a lot of the same things, [shared interest] in particular. I would love to connect and trade notes somewhere down the line.
Personalize
Name a real detail you noticed rather than a generic compliment, so it is obvious you looked at their profile and not just their job title.
Why it works
There is no pitch here, only genuine interest, which is exactly why cold requests get accepted. Leading with [observation] and a shared angle like [shared interest] signals you want a relationship, not a quick sale. Let the conversation breathe before you ever mention what you do.
Recruiter to candidate
When to use: Send it once you have confirmed their background fits the role.
Primary request
Hi [first name], I am hiring for a [role] at [company] and your background in [skill] lines up really well. Would love to connect and share a few details.
Shorter alternate
[first name], your [skill] experience stood out while I was researching for a [role] opening. Connecting in case the timing is ever right for you.
No pressure alternate
Hi [first name], I am not here to hard sell you, but the [role] we are building at [company] felt like too good a match to skip. Happy to connect even if you are just curious.
Personalize
Point to the specific experience that made you reach out, so it does not read like a mass message blasted to a hundred profiles at once.
Why it works
Candidates ignore vague recruiter spam, so naming the [role] and the exact [skill] that fits earns a reply. Keeping it low pressure respects that they may be happy where they are, and it keeps the door open for later. Save compensation and logistics for the conversation after they accept.
Alumni or shared school
When to use: Send it when you spot a shared school on their profile.
Primary request
Hi [first name], fellow [school] grad here. I always enjoy connecting with people who came through the same program, so I wanted to reach out and say hello.
Shorter alternate
[first name], spotted the [school] connection and had to reach out. Would love to add you to my network, [your name].
Warmer alternate
Hi [first name], nothing beats running into a [school] alum in the wild. We probably share [common ground], and I would love to connect and hear what you have been up to since.
Personalize
Mention the year, a professor, or a place you both know so the shared history feels real instead of like a convenient excuse to connect.
Why it works
Shared background creates instant trust, which is why alumni requests get accepted at high rates. Leaning on [school] and a bit of [common ground] makes the note feel like a reunion rather than outreach. Ask nothing in the first message and let the shared identity do the work.
Mutual connection
When to use: Send it when you and the person have a genuine mutual connection.
Primary request
Hi [first name], I noticed we both know [mutual name], and [context]. Thought it was worth connecting directly rather than letting a good introduction go to waste.
Shorter alternate
[first name], any friend of [mutual name] is someone I would like to know. Connecting here and looking forward to it.
Referral alternate
Hi [first name], [mutual name] spoke highly of you, especially around [topic]. I would love to connect and continue that thread whenever the timing suits you.
Personalize
Only invoke a mutual you genuinely know, and be honest about how well, because it is easy for the other person to check and awkward if you overstate it.
Why it works
A trusted name lowers the other person's guard, so leading with [mutual name] and a bit of [context] borrows that credibility honestly. Mentioning [topic] gives the connection a reason to exist beyond the shared contact. Keep it light and let the relationship form before you ask for anything.
Content engagement follow-up
When to use: Send it right after their content gave you a real takeaway.
Primary request
Hi [first name], your recent post on [content topic] was excellent, and [insight] gave me something to think about all week. Would love to connect and keep reading what you share.
Shorter alternate
[first name], really valued your take on [content topic]. Connecting so I do not miss the next one, [your name].
Conversational alternate
Hi [first name], I have been quietly nodding along to your posts about [content topic] for a while now. [insight] finally pushed me to stop lurking and actually connect.
Personalize
Quote the exact idea that landed for you so the author knows you read the whole thing rather than just liking the headline and moving on.
Why it works
Creators remember the people who engage thoughtfully, so referencing [content topic] and [insight] makes you stand out from the silent scrollers. There is no ask, just appreciation, which is why these requests convert so well. Comment on their posts for a while and the relationship will build itself.
Free template from sem.chat  ·  https://sem.chat/templates/linkedin-connection-request-templates
